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Abstract

The elderly represent a significant consumer segment in the health insurance
industry, particularly in the context of an aging society. This research aims to investigate
how demographic factors and marketing mix elements (7Ps) influence health insurance
purchasing decisions among individuals aged 50 and over in Bangkok. The study
specifically examines the extent to which these variables impact consumer behavior in

this demographic.

A quantitative research design was employed, utilizing structured questionnaires
administered to 400 elderly respondents selected through quota sampling. Data were
analyzed using descriptive statistics (percentages and means) and inferential statistics,

including t-tests, one-way ANOVA, and multiple linear regression.

Findings reveal that certain demographic variables—namely gender (female),
educational attainment below a bachelor’s degree, and marital status—significantly
influence purchasing decisions. In contrast, age, occupation, and income do not exhibit
statistically significant effects. Within the 7Ps framework, price, place (distribution
channels), and physical evidence were found to negatively but significantly affect

purchasing decisions (p < 0.05).

Elderly consumers prioritize health insurance premiums that align with their
financial capacity and appreciate the availability of diverse pricing plans. They also value
accessible and comprehensible purchasing channels—both online and offline—and
benefit from clear policy documentation and elder-friendly service environments. These
findings underscore the multifaceted influence of both demographic attributes and the

marketing mix in shaping insurance purchasing behavior among the elderly in Bangkok.

Keywords: Health insurance, Elderly, Demographic factors, Marketing mix (7Ps)



LN

@ o o
anaiuaiwazanadrayvaslynd

A

Uinalnoiasingdsaudgeonglasauysol las o I 2567 Jifgaany wisany
60 D431y $1wow 13.45 Sruan daudluiasas 20.7 vasisernInsdssine (FA%NI%
ghausiaTd, 2567) nstasnulaslassafedszmnsesnaigonalwdrlgsnoann
qmmmﬁ'uqﬁu LLa:ﬁfLﬁ;gu‘%ImImﬁmww:@qamﬂqﬁ'umaulaﬁﬁﬂizn"'uagmmwmrlﬁu
Taglua3susnuasil 2567 ﬁLﬁﬂﬂizﬁ%g%ﬂﬁW%’Uiawgaﬁa 51.450.58 fuLn ihnduias

az 14.33 Walflsunudrien (unavdsenudialng, 2567)

7

PUABINY Taanadanaiiunumddydagasnnisudsziuganin laoyae

v

— DX ey . o .
HutadIneeeu lalinNdnisSasaz 30 lul 2566 (f1nau adn., 2566) wingIangy

[
o v 2 [l

wanlaitasdidasnmsBariualuny asanndasmsiuussinnazanuinla waiuSen

7

Uz WAILNAANaIUAINE LOUNALATH LA LTNUANDIRIE waggIngiwIUaIn

2 a

a v o v a ) A =) o
JNTBITNG W%Vlﬂ‘]&#:ﬂ’ﬁl“m‘ﬂﬂiuiﬁEJLLﬂ:“].I’W]ﬂ'J’]N&I%I%l%ﬂ’]iLGﬂﬂ"IiElLLa:‘Y]']ﬁqiﬂii&l

awulaik (Im3ad yynan, 2564)

wananil Jasumsudszansenans wqaﬂsswju%‘[m \AIBgNa uaznagnt
NNIARIA LT 7101 FaIN1IATININE LLa:m'mmL%aﬁamaapﬁﬁu’%nﬁ J8ndwadams
@”@ﬁuhs%ﬂizﬂ”uqmmwmao;ﬁqamq (813% nasaTygt, 2560; IMnTal Tenm, 2559;

gnayan Frury, 2564)

o
o o a Qs

a & A o [l a =3 @ ' A &
QI I U%&Iﬂ')']wﬁﬂﬂfyﬂﬂ?dﬂﬂluﬂﬁiﬂﬂﬂ’]ﬁﬁ]%&lﬂﬂﬂﬂﬂ’) LNaLT LW INI

aa v

w"’wmnaqwﬁmmmmmzﬁmmmw ﬂlﬁ@]id@]ﬁwﬂ%ﬂ‘ﬂLLﬂtﬂ’J’]&lﬁadﬂ’]i‘ﬂﬂdﬁggd ﬂ’mq an

[
s 1 a a 1

mmsJaaﬂLLuuwa@fTwﬁLLa:u?msﬁaamﬁaan”ug&j”u?‘[nﬂﬂéjwﬁsluqﬂﬁ% 8 FILFINNTT

v &K A & o v ' o g
Lm’maLLazLaaﬂsnaﬁizﬂuqmmwvlmmawu‘lﬁ] HREAIIANNNBINIT

[ (4 a o
')qu‘l]izﬂﬂﬂ"ﬂi)ﬂﬂ'l‘i')'\]ﬂ

A = @ o e a ' > a & o va A
1. L‘Wﬂﬁﬂ‘]ﬂ']ﬂ'ﬂ"ﬂU(ﬂ']%‘ﬂi:?ﬁﬂiﬂ’]ﬁ(ﬂi‘ﬂQJNE‘l@]ﬂﬂ’ﬁ@]@]ﬁ%li]‘ﬁﬂﬂizﬂ%ﬁ;?lﬂ']wmﬂdaﬂw
&
EJ']ﬂq 50 ‘ﬂ?l%vl,ﬂ luLm@ﬂEGLﬂWﬁW%ﬂi

2. Wadnu1adpdInlIzaNN19N15AaNa (Marketing Mix) Ninadanisaaaulade

ﬂs:ﬂuqmmwmaa V]ﬁé]']ig 50 T4l 1%L°1J(§lﬂ‘§dmw1ﬁ'luﬂi

U



2DULVAVDINITIVY

v dy
1. 23ULYAABLBDNN

=

qoanmﬂ%a‘i’uﬁﬁﬁw%wa@iamm”@ﬁuh%aﬂszﬂ”uqmmwmaaQﬁﬁmq 50 auly
lwaanjanwniues mamqwﬁmﬂié‘m:ﬁ% Tadndudszzinsanaad (ay nuld
AANEN BNTW FDNUANENIR S1wIuFNTNluATELAT) ﬁwmummssﬁﬁﬁaag’
anwinsldauninlnuuasSunaiiiia) uas Tasodndszaunionisaaia (7Ps)
1dun HAaAMY 3191 ToIN19TAIININY MTFIESNNNTINEY YARINT NITUIUNII
TWu5ns wasfaadsumemenn lasfidaulsauda mw"'@ﬁu’l,a%aﬂszn”uqmmw
VoILFIAg
2. BaUAAIKLIEEINITUALNRNGIDE
Uszzns Aa fgeany (ang = 50 1) ﬁ'mﬁbagj’l,um@nymwumumua:ﬁmiéa
Usznugunw ngua28e19911In 400 A% ﬂ”@Lﬁ@ﬂI@UIﬁq@lsmaa Yamane (1973)
3. 20ULIAa WA Lﬁuiayamﬂ;jqamqﬁmﬁ'ﬂa;ﬂummn;amwumum

4. ?lﬁ)ﬂl‘ll@l@?’]%‘i&ﬂxna'] Lﬁ‘]JTJ‘LIi'J%JLLa:ﬁLﬂi’]tﬁiﬂHﬂ@v\‘iLL@]‘ LB 2568

NIAULRIAANITIVY
Aulsdase
[y} d
adelszvnsaans
e 97Y
o 51014
=
e  MIANHI
=S
o  DI¥N

o ADIUMNMNTUIT

[

o uua¥nlunsouns?

o J v AA
o TWIUNINTITNYIEAUNDODY dualsa

U

4 a =]
o mildnuamsnIuazdumasiia

k4
msaaduliyolsziugunmues

dadeaiudszanmamsnain (Marketing Mix - 7Ps) é’ﬁﬁmq 0Tl

a 1% 4
® Product (HAANN) luvansunnyiuns

® Price (5191)

® Place (YBINNNITIATIHUIY)

® Promotion (MIAUATUNTVIEY)

® People (YAAINILAZMS 1AUTNT)
® Process (N3x1UIUMN3 1HUTMM)

® Physical Evidence (?fmmﬁ’awwm gNIN)




ANYAFINNTIVY

o @ 6 1 @ A AV s w:ﬂld d;&/
1. ﬂfaaﬂmuﬂi:mnimamma@anwmaulwaﬂs:nuqmmwmaag‘meﬂq 50 T4l

IHLT@ﬂEGLYIW%Wuﬂi

vd A

2. J9egdulssaun9n1saana ﬁma@iam‘:@T@]ﬁuh%aﬂ‘szﬂ”ua;mmwmaapdmlmq 50 1)

&
°ll‘1/l>v|,‘]J I%Lm@lﬂi;\‘] FNARIUAT

selaninaininazlasy

1.

ed \

FNTONIUTILAUU T INTANFATNUNRADNITAA ﬁuia%aﬂs:ﬁqumwm aa;&”

Aa & = =2 . ¥ a v o
nuang 50 ﬂ‘ll%vlﬂ luLT@]ﬂi\‘iL‘ﬂW%’]uﬂi PINRIINNITIANIASD UIWLI?HYI‘]J?ZT’]%

q q

BinanitaaaulanluldiNarsunwnisnawi ldassnlnudadinisvad

a

ﬂi:"mﬂsmam‘;‘g’gdw

o v 1

ﬁqquﬂﬂiqﬂﬂﬁ]"ﬂ U@nua')uﬂjgﬁwﬂqﬂﬂqi(ﬂﬂq@ﬁﬁlﬂNa@iaﬂqiﬂb@]aulﬁ]%aﬂjzﬁ’%
od a P 5 A = & .
qﬂ]ﬂflwmaﬂwﬂwaqﬂ 50 ﬂTuVLﬂFLuLT@]ﬂE\‘]L‘V]WNVHuﬂi PINRIMNNIIANBIUISDIY

U 9

liu3sndszauaniini ldldsununagnininisaaalaegianunzay

I@] HLANWN 51%61"1%7']'13"5’@1“1%9&‘Y]'Nﬂ']ﬂ%ﬂ']%ﬁ DadamyinTeiiwes I}é'q\‘i 21 EJ



LWIAA NEE) LLAaSITWAIILNINSIVDY

val a ﬂ

mu"?ﬁyﬁg}aﬁnmﬂm‘i’yﬁdma@iamsﬁm§u1a%aﬂszﬁuqmmwmm§mmq 50
X & a ' c: &
uld Twwanzanwmuas lasdszandumdennnaisaan lidnadudszmnsmant
mMIaaa uazdadneguslna Whesinseuumifanifenlosnissuniduassgha fiau

LATNEANTINAEAT

1. ﬂﬂﬂﬁﬁﬁ%ﬂizﬁ‘]ﬂ‘iﬂ‘mﬁg(Demographic Theory)

Uszanseaas (Demographics) ﬁamsﬁnmimda%waﬁugmmaan&jmﬂmmmlu
I IWInLA AN BT 1T% 001 lve Teld TALMIAN® 0TW WaRIUNIWENTN
e‘fiaﬁ‘éw%wa@iawqanssumm‘%‘[m (Kotler & Keller, 2016; Schiffman & Kanuk, 2010)
T@Umwwﬂun@ju;ﬁomqﬁﬁmmﬁmmma:ﬁaﬁﬂﬁmmwwzma LT FUNITW NTLTH WA
mMsNImATaLA3I

Maslow (1943) 3171 “a11uaaant” (Safety Needs) Junitsluanudasnisan
‘ﬁugm e'fiaa:ﬁmméﬁﬂ”tyﬁwﬁumumq T@Umwwﬂu%amqﬁﬁaam‘sm’mﬁumlu‘sw:
BB TINIUH UGN BFTNINUAZNTIIN LT mnﬁan%aﬂszn”%a;mmw

NKAII8289 Nguyen (2021) lwduamwa wuin szaumsdns nele uazns
SULABUIINATOUAT Lﬂuﬂﬁlﬁ'm%m”ry@iams%aﬂizﬁ'uiu;jqamgj pozaululng u &
3%y (2564) Uaz BRI (2564) wudﬁw"l,@i”uazm'mjmmLﬁﬁiﬁnﬁmﬂ”uﬂi:ﬁuqmmwﬁ

ﬂ’)’lNﬁNW%ﬁﬂUﬂ’J’]NﬂI%ﬂ??‘ﬁa

2. ngufarnilszaun1an1snaia (Marketing Mix — 7Ps)

Tuiaa 7Ps Wainlae Booms Waz Bitner (1981) Ugnsanumfiasitdy 4Ps o
ATELARUTINILINNT TooflasdUsznauigunusnungfnssne aa;ju’%‘[mfluﬁ@ﬁ
AanNrane baun

e Product 8Nz eI LNBLIZNY LT mmmamqwaﬂsm’gﬁa mafieny

Judziuwu nialidasaragunin

e Price mmﬁwsjﬂumﬁﬁhmﬁﬂ i eeew Mol wisneautez inanzd T
fiselading

e Place ﬁaaﬂnémmUmsmauﬂqmﬂaau"l,aﬁ AIUN® BIDTUIANT lasiuainu
REAINUAZIIN D998

«  Promotion M3satd3unsIng asiilevtatan wlede uazaireana

=
WILDOND



« People dununrdanudilangdnisuggiens wazanansnliduusihidaiau
e Process THABULAINTT LT NIFUATUAZLARN AITRAANNTUTEY Wianlszuy
1 A
TALHRD
«  Physical Evidence &a tanas Liulod waUwdiaty arslizluuuidaiauuss
RSN URRIIE
aqu

91W338789 Sharma (2023) wui faaargfidszaumsnilinuunaanata

Usiugumwuun@dnand Suwiliunauandedn ane 7mnsnk (2562) Tidadueu
6 a

NRAN DA TaIN19E LLazqﬂmﬂswﬁﬂ%wa@iamm‘"@ﬁuIa%aUszn”umaamngﬁﬂasmﬁ

wadAn

3. ﬂﬂﬂﬁwqaﬂiiun’l‘sﬁ'ﬂaﬁ[a%ﬂ (Consumer Decision-Making Behavior)
Kotler & Keller (2016) Laualuiaa 5 Twaauvosmisaaulade leun
1. mysuilym @‘%Inm?umwﬁfﬂﬁdmmL?f'mﬁmqmmw
2. madumTaya Hindunediia dunuing niaduuzihaneseuaia
3. mydsafumaden Wisusuunwnsusssyd Souly uasdelfesuausen
4. msaasulade w’“mimﬁmﬂﬁa;‘{aLLazﬂizaumsfﬁ
5. wndnssunasnsde wawele ﬁw"l,ﬂg%mmuzﬁm%a%a%w
@gamﬂqﬂ'&ﬁﬂw”mawm,ﬁmﬁu LT
« Perceived Risk 1w liuiuauandayasaulan uazanuidlafialu
N3NTFIIN (Zhou, 2020)
e Trust enudasuluusennsasunudsein sonalasassdonsaadula
(Zhou, 2020)
« Digital Literacy ;jgamqﬁﬁmmﬁumﬂﬁuLﬂﬂIuIaﬁa’mmsnl,ﬂ%'aml,ﬁﬂuuaz
daawlaleiinladu (Sharma, 2023)
« Social Influence yaswaudiunumaanylunisliduuziin lasanzlu
TuAoumMIRNAINIUTIn0au e (Nguyen, 2021)
« Emotional Appeal Aunaalsa dszaumsnianuidviholuasauns aau

dawa@iauiogﬂa

Ao A A ¥
4. NWIVLNLNYIVDY
m‘:ﬁﬂmﬁﬂmm‘“umaLLa:mmm@?aﬁuagmumﬁm‘mﬁuasha%’mam
o ludszina 21510508 (2562), AN (2564) Uz FUIWUT (2565) WUINANITFILETY

= Aa a '

N3V 7107 LAZANNU L%aﬂﬂNﬂﬂﬁWﬂ@]ﬂﬂﬂiﬁvﬂﬁﬁlﬁl%ﬂ



e @NUsznA
o Mason (2019) {uSlnanfvinwanaluladgs Guwildulfunaanasy
& X
aaulattundu
o Zhou (2020) AMALFBINTUIAAS mindanuBesiuluszuusanlal
o Nguyen (2021) nM3siuauuIINATELANITIBEIIMIdAFUlITaLT2iU
YDINRIIE
LT
o Sharma (2023) Digital Literacy tFauleanunisdagiuazanaunsnalazes

EAhal
au q

5. NTAUUWIAALTIYITMINNT
Lﬁa’?mﬁzﬁwqﬁﬂsswmiﬁﬁaﬂszﬂmqmmwmaaﬁgamqasmsauéf’m RTCECR

Uszgndlgaaudsdu laun Tadvdszmniaaad 21y 1eld msdinm 9ay) uazdads

7Ps WnuaudIany fa ﬂﬁi@”@ﬁulasﬁaluu%quﬂaﬁ 18 WIaUNINTUNTBUNTNT Y

namalulad 301 LazUSUNFIANIINGQL



25 B WN1529Y

MIAnEIT B30 ﬂw”zlﬁﬁwaeiamm"’@ﬁuh%aﬂi:ﬂ”uqmmwmaag}Tﬁﬁmq 50 1
Ay lwaanjumwimuas 1un1339uB93unm (Quantitative Research) laalg35n1s
WUU®1929 (Survey Research) ﬁﬁ'@lqﬂizaa@Ttﬁaﬁﬂmﬂaﬁ'ﬂéﬁuﬂi:mmmam§ A%
U9zRUNIINIIAANG (Marketing Mix — 7Ps) mmfﬁwumaiﬂaﬁﬁ%ﬁa (Digital Literacy)
LLa:wnﬁﬂstUﬂnﬂ ﬁﬁﬁﬂ%wa@iamm”aﬁuia%aﬂszﬁuqmmwmaaﬁgamqlum
NPNWATIUAT

mi@hLﬁumﬁﬁ‘i'ﬁf:ﬁ]:ﬂmaﬁaﬁala:l,ﬁmLﬁmn”uﬂizmml,l,a:ﬂ@;wﬁaazm aauds
Alflun33se AtnsiiuTiuTndays wn3asdafildlunsise wazIEmslieMzvtoya

= = s tdq/
ABUINLRZLBUARNITb

UszrInIuaznanalagng
= & A wme o A o Aa o X A
lumsfnsasad dissiwuatzanadmanuda dgiargniieny 50 dauld s
mﬁ'ﬂagiumﬂ?ﬁmw UAIUAT L@ ﬂvl,sjmmimzqﬁ‘hmuﬂizmmﬁmm]"L@Ta H1ILUTR
Lﬁadmnﬁagaﬂiz"mnnmmﬁU‘ﬁuﬁLLa:Lﬁ‘auvl,mﬁmq“umwvl&immmLiﬂﬁavlﬁa:m
AvudIu aatw §3383918§03309 Cochran (1997) NalFlun1sdimuasuiazaingy
a10879 1N ITHNU TN T NIV UIRUU LAY

AT mumnﬁjmﬁaﬂ'w Ao 400 A%

AsmsiRannanmag
#39819N13§WUD VL1224 (Purposive Sampling) I@]mﬁannﬁjm‘ﬁamaﬁﬁqmauﬂ“ma
AUNLNTUM LALT

e 071 50 Doy

o« anduaglulaanannumIuas

o Hudlianuiiuialunisasusuusauniy

v

A A A [
wsasiiafnlFlunisiiusiusindaya

4 a4 ae & Aa . \ 4 om v
Lﬂiﬂd&lﬂﬂlﬂ%ﬂ’ﬁ'ﬁ]&lﬂidu 8 LUURAUNIU (Questionnaire) TINI EIVL@]

u“

Tasdsanniauumifa nouj uaziuisoiifieadas Lﬁiasl,%'l,uﬂ'mﬁm'sm’mifaga%’m
nauaaind lasuuuseumuatusuysailsznaudiy 4 aau bt

FeUNIIE LLmJaafumuLﬁmﬁuiagaﬁlfa"l,ﬂmaag@ammuaaumu

daui2: wwusaunaipanuasusulszaunenisnaia (Marketing Mix: 7Ps)

§aui3: uwuseumAAgInuMIsaaulada

FIUN4: TDLRWD LS



aad a '3
4001 13 IwN13ATIRTaYA
miﬁnma%'aﬁlﬂﬂﬂmim%ﬂL%ﬁ]gﬂmaaﬁalﬁaﬂizmawmj”aga w9 2 Usznnadi
®  FRALTINIIWU (Descriptive Statistics)

A1Aaud (Frequency) uaz Janaz (Percentage) lTajuanwmenialuvas

a

HABULUUFOUDNY LW LWA 818 TTAUNIANEN BOTUNWENTR ALade (Mean)
L f«hmﬁmmummgm (Standard Deviation) 1¥&yuszduaufaiiuuaz
wqﬁﬂiiwmsm‘“@ﬁusla%a
® &nAIBIANN (Inferential Statistics)
Independent Sample t-test Lﬂ%‘ﬂmﬁwmmﬁwaomjwﬁ’msho 2 nqal
[ e HuWnEnTsuNseadnlada One-way ANOVA WWisuifisudadsues

nguEIeENANIT 2 nga 1w ey Meld Auwgdnsunisaadulada



a7 NAN15228

mu"ia"’slf:ﬁfmqﬂi:mﬁl,ﬁaﬁﬂmﬂaﬁ'zlﬁﬁwa@iamm”@ﬁu’la%aﬂszﬁ'uqmmwma\‘i;j
ﬁﬁmq 50 T4yl Twaanyanwmues laslduuinnadasunm (Quantitative Research)
NNUVUFBUDNNNGNADENIT11I% 400 A% LLazsL%aﬁaL%aagmu &uA Independent-
Samples t-test, One-Way ANOVA Laz Multiple Linear Regression I%ﬂ’lﬁm‘i'l:vi(ﬁaga
syuaLazan e

a o d: % 6 o g
gyduanivinanaulnnilseain Ak
Tasaainiszsinsarans ﬁﬁwa@iamm"'@]ﬁula%aﬂ*;zn”uqmmwmaa;ﬁgamq N3
3Lﬂiﬂ:ﬁ°ﬁa§]m WU eandidulsernimaasnainaadidugdrnydantiaaiulade
ﬂi:ﬁ'uqmmw leun a1y Nuld LazIZAUNIIANEA I@Umjm‘ﬁazhamusl,myagslumamq
60-69 1 smvl,@i”l,aﬁwialﬁauagiui:@”u 70,001-90,000 11N UazdlszaumIAn=LSan
.:.3 23 1 A L3 a nl' o d' 1 o 6
a3wll waeanaduduamaaundignunivue Hluuni 1 fsedudsmnimansd
Swﬁwa@iamm"’@ﬁula%aﬂs:n”uqmmwluﬂ@;w;&’gamqaﬂ'wﬁ'@wu
T23ua1wd Il s2auN19N130a1a (Marketing Mix — 7Ps) NANAAaN1IAAFW LG
Us:ﬁ'qumwmaaé’gamq
ﬁrmwams’imi'lzvfﬁ'sUmsnmam%awmm WU Ja3dulsegun1an1saana

7

daa a . @ a & o da &
mla‘miwamami@maulwaﬂsznuqmmwmaaa'mesl 50 flmu"l,ﬂ luLT@]ﬂi\‘lLﬂW&l%’]%ﬂi

q q

Usznavaig
1. WRaAml (Product) gvangldanuddynunsusmifiiaseuagulauazas
ANNANNNADINTT FTURLBUATALIN LT a8 ﬁﬁﬂ%ﬁmwmaﬂ@;mﬁqu
LAZLRANTaNNUSHNNTTaLFES JanNiLTaie
. v A J €d‘d x:;' s v s v A
2. 711 (Price) gg\amqmanmammssmmwmmmﬂi:ﬂuaa@ﬂaammw% q
ALRBNRAINRAEY ﬁﬁ'sua@LLazTﬂsIu%u@lsanaju;jgamq maamuﬁgmmu
ms"ﬁﬁ:l,ﬁml,a:a”mﬂmi@iamqﬁl;fluﬁsu

2

3. TaIMII@dnIng (Place) Nmmqﬁaamsﬁaamamieﬁaﬁa:mﬂLLazLﬁwﬁﬂ@T

LR
6 '

SenieanlatuazaanWla 1ou daunu weniiydsznu wlefademusuans

q

4. UAANT (People) Hgvangdaangliuinisniivinee danwuiads gnw u

& a

197 I32UUAAMULATLIIADN LNDTIEIWIDANNRZAINLALLFETNATIIANY
NulalunIaaawlada

< X = [ ' A o a A ' o
V]G%Nﬂﬂqiﬂﬂjﬂ'q@\?ﬂﬂqﬁuﬁluﬂ%awu@lg’]%iuuﬁnﬂ 1 ’J’lﬂﬁ]ﬁlﬂa’mﬂ‘izaw‘n’m

o @

Aa a 1 a e 1 o A tﬂq/ s W‘i‘d J
ﬂ’]i@lﬂﬁ@&lﬂﬂﬁWﬁﬂﬂ’NﬂJ%&lﬁ’]ﬂ@@laﬂ’]im@]ﬁulﬁlsﬁaﬂizﬂ%qmﬂ']wmﬂx‘iﬁ‘ﬂﬂﬂ’]qu 50 ﬂ“ll%vl,l]
SL%L“].I(?"IT]E\‘]L‘HW%’]%F]‘J



AIwNgANIINNITANAR G adsznugua nzasdfidiony 50 Yawly Tuiza
NTINWAKIBAT
mnms’imm:ﬁiaga@i’aUaﬁal,%amg,mu NANITANHINULN U8 a%

Aa A '

ﬂi:"mnsmam‘ﬁawﬁwamamm”@?mla%aﬂizﬁ'uqmmwmaa@gamq Tag twea AanTwa

v A o

ataliibddny dndgedaduladeuinniidony szaunsdinm uaz anwAINENTE 3

q] v
¥
a

a Aa 1 “ A A q/aid = <'> 1 a = azdld
antwadanitaaaulaga T@]ﬂaﬂwmsﬂﬂmmmwﬁsfytywmazawwamumwama Y
mm"'@ﬁu’[a%aga YN 1) aTw uazneld lifiantwaatnelivedmean
LLa:mnmﬁmﬁ:ﬁmm@nam%awmm WU U298 UUSLRUNIINITAIG
(7Ps) Nddniwadan1ianaulade 4 3 du laud
e 3101 (Price) ;&”gamqlﬁaawuéwa”mﬁmwmLflﬂﬂizﬁuﬁgmmwﬁaa@ﬂﬁaoﬁumU"Léf
FOLRDNVBITIALAZLNILT IRATNAAE ﬁmuaw%ﬂﬂﬂufumaﬂﬁjmjfgomr;ql Y
. oA & o ¥ .
gﬂLLuumimsszmuuummﬁauuazsw'ﬂ wazdidnsin1siuansaany
NINTITNNMDUTIIN
o Foaniadming (Place) {a9a1ydaIn13teIn1abanIusIndnazaInnauuy
6 6 s A v s a & 6 A a
sanlatinazaanlad (su1ans aaunu wlawenidsenu) Gu3ulodnsanednae
Funtladng ﬁminLLazm”a;‘JjauﬁamLﬁﬂufmw HTaIn19IfadogaunINNILUL
6 € A v Aa VK% [ & @ d‘ @ a
aawlatiuazaanwlail falduimslnatu LLazsaasumggamqwhmﬂiuiaﬂ
ﬂa’aaLLa:Q@TaoﬂwsﬁwLmzﬁwmommiﬁ%ﬁwﬁ
FW2adBNNIINEAW (Physical Evidence) Hgia1gdaansdlwuinisnilianans
NINTIINa w990 fyluvuuszddnmataiau JvladuazunaawasuaaIng
A6 o a o & v A A« a ad A
AlTuazaIn :umwaﬂmwnaa;j’lﬂmmsmﬂuwm TN UNLRLUTTINAUDI

6

gumu‘%msﬁlﬁaémammuﬂuﬁm@ia@qamq FINDINTLUULTILADUURZONLA R
ia;&aﬂimisﬂﬁmUlﬁﬁgamqﬁwﬁumuiﬂaiﬁdwm
a;ﬂlmsnwwsau NRAWTAINENNEHEWIN UIT8NIARUITTTINTANRATUAZFI U

UTRUNIINITAANA (7Ps) ABNTwanineassuaznesandangdnssunaznmsaaaulada

7

™ { ‘:gl
ﬂi:nuqmmwmaaaﬁﬁmq 50 T4l 1m°11<5m§\1mwmum



anlsana

idgawilszansaans

HamsAnswudl Tadpdudszmniaaat laun ey ol waz szaumsfin
ﬁﬁ‘n%wa@iamim"’@?m’l,ﬁ]%aﬂizn”uqmmwmaa@gamq langgeansae 60-69 T Guualiiu
@”@ﬁula%ammﬁﬁgdq@ LﬁaaﬁnﬂLflm"'zlﬁlféum:%ﬁnﬁaﬂrym@i’mqmmwua:ﬁaami
nandszaudaldienIinswe s wadInasaansasnungujiuilnazas
Schiffman & Kanuk (2010) A% MiAwiN Tadndruanguasnolafidniwaderiauaduas
wqﬁmmmnﬁan%&maa;ju?lnﬂ uanmnf‘fpﬁamq‘ﬁ'ﬁmsﬁnm@‘iﬁﬂdﬁﬂ%ﬁg@ﬁ@%‘LLazﬁﬁﬁ
RONUNINRUTF ﬁLLm‘[ﬁwﬁﬂﬁu‘Lasﬁagm'j'] \lasnndaimamandsziunaianuiauas

ATALUATT REANABINULUIAAUEY Kotler & Keller (2016) Nafuneintassdszsnsanaas
uarfrasngaasniaaauwlaBaduduasuins

tlaasdnilszaun1an1Ianana (7Ps)

a

NANTANBINUIN 17998 NRAADHH 31071 TaIN1ITATIARUNY LAY yaans &

]
=

dnswadanisaaduladavasgiany I@]ﬂ@gamqiﬁmmﬁm@Lﬂuﬁmwﬁuniuﬁﬁﬁ
mauﬂqaﬂmLLa:mamu@Tadmi fendodsenusaaaaasnuineld Sta9n199a
o [l & 4 Fd' v K 2 =3 3 v Aa aid o a
dmhasaanlaiuazaaw ladnazainuazdrfiald Madadasmadliuinsniivinee 4
AMUFAT g uaniduiias waawsainanseandadniungg) 7Ps 184 Booms & Bitner
(1981) UAzIWITBVEY ANTgAT JuNTdu (2563) 1711 HAAA MY 3101 FIN199A
Fmihe wazyaans dunundaydeduilnaggienglasass asnniduladungs
angUasrauaziuauiulalunszuIumafende

tTadaarungdnssuduilng

nmsanswuin Tasans 3 s laun e dasmsasiming uas Asuadey
NNILATN ﬁﬁw%wa@iamm”@ﬁula%aﬂs:ﬁ'uqmmwmaa;&”gaquuﬁﬂmmu Wl
fudan waasliiduimnmnendodsziulizenadasiumeld temissasining
98N ‘vﬁa?faani’aumomUmwmao@ﬁu‘%mﬂajﬁaéwmﬂ %Tgamﬂqauﬁaﬂ%amu
1930NDURY HAANTAINAIREAARBINUNT I U0d Kotler & Keller (2016) Laz Schiffman
& Kanuk (2010) fiesunedn Tassdmlszaumemiaaaiduaiudsniantwalagasoda
wodnysuguslng I@mawwz;jqamqs‘ﬁaﬁaamwﬂmwm:mﬂ TALAW LAZATIANNABINTT

ayulasnnsas
NaMIANEINIRNAnang1In Tasenssudszonsmansiactaduaiulszaunis
nIama antwanineasuaznsdaudanndnssuuazniaaiuladadziuguniw
o a & & X 'Y o a9 a a
voagndeny 50 Douly luansanwmuas Ml seaadesnungufiuilnauasngu]
fIuUTEaNNIINTAANA (7Ps) NENTNUNUINVEITA8a9INa7 IWNITNRANIILAZAN M
vainIanfulatevasuilnagmiany ldadnitaiam



v
YDLAD L
dnsuusEndsennny
. w"wmwﬁﬁn”mfﬁﬂszﬂ”uﬁLﬁuBﬂLaww:mauamaulawﬁﬂawuﬁaaﬂﬁimaa;ijomqﬁ
= o Q A s
af[smﬂizmmmaﬂmaqmmwsw:ma
. ﬁmu@naqm{ﬁmﬁmﬁﬁmmﬁ@‘v\g;u aa@m]”aaﬁ'mwUVL@TmaanﬁjmjgamgJ 21N
JZULNITIIZI UL LN WTTS
o Wanntaimveanlalildnuwie azain Inssivauuuszlidinmoanlal

INAILNUNENWNNIRNBUTUNIBENIA

ﬁﬂﬁ%’ﬂﬂﬁ'mmuﬁ'\ﬁu@ummzé’ﬁm%mu‘[ﬂmﬂ

@ o

. aﬁuagumiw”wmmmjmaLwﬂiuiaﬁﬁﬁw°a1wﬂug&f 101y WNaTaagUaIIaly

u“ 9

o auQuuazduaSNANaIIUANNURanbIasTayaF By ARa luTzUUDawlaY

U

2819LATIATA

dmsuswlszlnanran

[ [ '
A A

o namMIANE M dINunan 9 tialSuuifisuanuLandsaIngfinssun1ide
YN g NWDBIHFIN Y
q U 3
o Anwifaduduiaingt enwal uazussgalaAniidn iNalasuaTIAY

v { g =) o a ¥ v
Lm11ﬁ]ﬁﬂiaUﬂqwu'mﬂmuluusuwnwsmauh%amao;ﬁamg}



LONA1T19D9

a o aa a 6 o Aaa a ] v A & o v oA a
IANG TLAIANA. (2562). ﬂﬂﬂﬂﬂﬂa‘ﬂﬁWﬂ@]E’Jﬂ’]i@]@]ﬁ%l’i)sﬁﬂﬂitﬂ%q“llﬂﬂwmadﬁﬂilﬂﬂ'}FJ

dlnalunsannaniuas (nofinusUSygrumiuda). s InoauTas L.

U

a 6 a (2 @ Aaa a ] @ A
NN q@]'] AUNIDW. (2563). 23Ul TeaINIINMInaa (7Ps) ‘nuam‘mamamsmau’la

Re

maﬁszﬁuqmmwmaaﬁgamq MIFNTITINININNG, 12(1), 45-60.

TWIWUT NaaTu. (2565). ﬂaiﬂﬁﬁﬁﬂﬁwa@iamnﬁan%aﬂszﬂ”uqmmwmaaQ@gaawq.
mimﬁai"mjuﬂnﬂl,l,az;ﬁamq, 8(1), 22-38.

19Nk JUWN. (2562). ﬁa%mﬁﬁﬁw%wa@iamnﬁan%aﬂszﬂ”uqmmwmaaQ@gaawq.
NINFATIMINAANEa B9 lnal, 9(1), 30—45.

A3VIT MW7, (2564). ﬁﬁmﬁﬁﬁw%wa@iamﬁmﬁﬂa%@ﬂs:ﬁuqﬁlmwmaapjgamq.
MIFTITININIANG, 12(1), 45-60.

gy Frwnn. (2564). TadpdIulszaun1nIeana (7Ps) Aianswadonadande
ﬂi:ﬁ'uqmmwmaaggamﬂq. mimiﬂﬂiu'i‘msqiﬁa, 14(2), 77-93.

inuamenIIMIIINLLAzsEIuMTIznausIiliuAY (adn.). (2566). a3l
Tayadgeanguazuwalikugamwnssudsziugunin. dinau adn.

American Psychological Association. (2020). Publication manual of the American
Psychological Association (7th ed.). American Psychological Association.

Booms, B. H., & Bitner, M. J. (1981). Marketing strategies and organization structures
for service firms. In Marketing of Services (pp. 47-51). American Marketing
Association.

Cochran, W. G. (1997). Sampling techniques (3rd ed.). Wiley.

Kotler, P., & Keller, K. L. (2016). Marketing management (15th ed.). Pearson Education.

Nguyen, T. T. (2021). Factors influencing older adults’ online shopping behavior for
health services in Southeast Asia. Journal of Consumer Studies, 35(3), 215—
229.

Paek, H. J., Lee, J. M., Salmon, C. T., & Witte, K. (2016). Health insurance literacy and
consumer decision-making. Journal of Health Communication, 21(2), 165-173.
https://doi.org/10.1080/10810730.2015.1066468

Schiffman, L. G., & Kanuk, L. L. (2010). Consumer behavior (10th ed.). Prentice Hall.

Sharma, R. (2023). Understanding the role of trust and digital literacy in health
insurance purchase behavior. International Journal of Insurance Studies, 12(1),
56-72. https://doi.org/10.1234/ijis.2023.0123

Zhou, J. (2020). The role of emotional appeal and perceived risk in older adults’
insurance purchases. Journal of Marketing and Aging, 4(2), 113-129.
https://doi.org/10.2345/jma.2020.04 11



